
 

 

 

How to Sell Your House For the Most Money  

In the Shortest Possible Time (Part 2) 

What to Look For On the Outside 

Roof and gutters:  When buyers look at your house from their car, about 30% 

of what they see is your roof.  Be certain it’s in good repair. 

Landscaping:  A well-manicured yard and a smooth, even driveway reassure 

potential buyers that you care about your property.  A yard free of mud 

and weeds suggests a good sprinkler system and low maintenance. 

Paint and siding:  Neutral colors and a clean appearance are important.  Con-

sider repainting or power-washing both your house and roof. 

Porch or covered patio:  Make sure it’s clean and uncluttered. 

Fence:  Fencing should be in good repair. 

 

What to Look For On the Inside 

There are three key selling points for your home: 

Kitchen:  Regardless of your kitchen size, you can make it feel spacious:  Re-

move appliances and gadgets from your counter tops and store them.  

Repair broken or cracked counters. 

Bathrooms:  Replace faucets, medicine cabinet, and towel racks if necessary; 

be certain the bathrooms are spotless and fresh-smelling. 

Master Bedroom:  Spaciousness and décor are important.  Remove and store 

nonessential furniture. 

Flooring:  An investment in new carpeting almost always increases the per-

ceived value of a home.  Select a neutral color of medium-grade carpeting 

and padding.  Replace cracked and broken tiles. 

Wall covering:  A fresh coat of paint can do wonders.  Always use neutral or 

soft, warm colors.  Avoid wallpaper. 

Personal touches:  Eclectic personal touches may distract potential buyers. 
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Deciding What to Do First 

 The most important thing to think 

about first is this:  Fix what you can see!  Cos-

metic changes, regardless of the cost, will 

make a world of difference when it comes time 

to sell.  Whatever you saw when you put on 

your potential buyer’s shoes, that’s what you 

do first, from the outside in. 

 Keep in mind that you want the best 

return on your investment.  When you make 

cosmetic changes, you maximize popular ap-

peal.  People will see what looks great, and 

they’ll  picture themselves living there.  Con-

versely if your home looks untended, people 

will imagine how much work they have to do – 

again, no sale! 

 The cost of such a project might 
frighten you; however, think about the cost of 
not doing it  

Well folks, rates are still great – they have 
been in the range of 5.875% to 6.125%.  
More importantly, the drop in home prices is 
slowing and there are signs that the bottom 
could be near. 
  

Dennis Harvey of First Mortgage 
and I will be sponsoring some in-
home gatherings for financial and 
real estate information. This would 
be a great time to get all your ques-
tions answered.  All expenses will 
be paid by Canyon Realty and First 
Mortgage.  If you would like to  in-
vite 8-10 guests to your home, call 
Greg  at 880-4684 or email me at 
greg@canyonrealty.com. 
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